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Presenter
Presentation Notes
This program is an effort to:
 
Highlight the importance of personal and family financial management and 
Teach Americans how to establish and maintain healthy financial habits.  

My Goal Today is:

Awareness – What’s Going On

Explore – Opportunities

Discuss Possibilities - Partnerships throughout the nation



USDA/NIFA Land-Grants 



Working Together as Partners 
(Federal, State, & Local) 

 

 

Federal     
USDA - NIFA                

Division of Family 
and Consumer 

Sciences 
Institute of Youth, 

Family and 
Community

State 
Land Grant 
Colleges & 

Universities 
Research
Education
Extension

Local  
Cooperative 

Extension 
System 

Promoting 
Financial 
Success

Presenter
Presentation Notes
This is our Response Team

Program delivery responsibility for Cooperative Extension, Education, and Research:  The federal, state, and local partnerships are recognized as the most valuable delivery system. 

At the Local Level there are over 3,000 counties throughout the United States with a Cooperative Extension System presences in each county.   At the State Level there are Land Grant Colleges and Universities (1862, 1890, and 1994) and at the Federal Level is USDA – NIFA, Division of Family and Consumer Sciences. 




Facing a Consumer Decision? 
• Seek Information 
• Determine Needs Versus Wants 
• Start Calculating 
• Compare Options/ Schedules for payment 
• Make a Smart Choice 
• Refigure the Household Budget 
• Communicate & Agree to a Plan 
• Work the Plan… Adjust as Needed 



6 

Destination:  
Financial Success 

The journey 
will be easier  
with a “road map.” 

Spending  
Plan 

(Budget) 

Presenter
Presentation Notes
Introduction
Financial Success rarely happens by accident – or overnight.  It takes knowledge, time, and effort.  Those who are financially successful – even those with relatively little income – generally have this fact in common:  they’ve identified specific goals and made a plan to reach them over time.

Even though you may feel overwhelmed right now, remember you CAN develop a plan to reach your goals.  The plan doesn’t have to be sophisticated or complicated.  It can be as simple as finding a way to live within your income, pay bills on time, and save a little for your future.
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Make SMART Choices 
  Specific 

  Measurable, Mutual 

  Attainable 

  Realistic, Relevant,  

 Time-bound, Trade-offs 
 

Presenter
Presentation Notes
To be really effective, financial experts recommend that goals be in writing and SMART.

Specific – Set goals you can clearly name.  For example, save for a new refrigerator, not just to save. 

Measurable–by the amount of time and money it will take to reach them.
   Mutual – If you share money with other family members, goals that you agree on will be easier to achieve.

Attainable/Achieveable – given your financial situation, the amount to set aside needs to fit within your overall budget.  Goals set too high can be so frustrating that you give up your plans. Maybe it is impossible to save $100 a month right now; try for $25. 

You may need to be more Realistic about the goal you have set. If a new car is beyond your means, would a used model meet your needs? 
    Relevant – make sure your goals fit your needs. 

Time bound–Set a specific target date (e.g. NOT “spring of 2007”  BUT:  April 16, 2007).
   Trade-offs – What are you willing to give up to achieve this goal? What obstacles will you need to overcome? The “prize” (goal) needs to be worth the “price” (what you must give up or delay), or you will find it difficult to reach your goal.

Handout: Manage Your Money Worksheet: 1-D Goal Setting (first page of “folder”).
This is one format for writing SMART goals.  It includes all the SMART components but also includes additional details such as: the amount you may have already saved, a place to write obstacles as well as action steps. 

Let’s work through an example (next slide)

Sources:  
Manage Your Money, Lesson 1 – Getting Started, p. 1-6.
High School Financial Planning Program Student Guide. (2001). National Foundation for Financial Education.
Personal Financial Choices: Setting a new Course (1999) Visa USA. 
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Skills for Financial Success 
• Get organized 

• Know needs vs. wants 

• Set goals & pay yourself first 

• Make a workable spending plan 

• Comparison shop 

• Use credit wisely & pay it off 

• Insure for large financial risks 

 
 

Presenter
Presentation Notes
This slide summarizes the key concepts that were covered during the class (review).

Ask learners: are there any questions on anything that was covered? (Or collect the 3 X 5 note cards that you distributed earlier so they could write their questions. 

Remind learners to circle the first step they’ll take on the Action Plan.

Collect evaluation forms.

Distribute continuing education certificates.


Source: 
O’Neill et al (2005). Starting Over: Making the Most of Your Money.
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